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During 2005 demand in the Hedengren Group’s
three lines of business remained at a fairly good
level and, in particular, the consumers’ buying power
and strong inclination to buy entailed a volume rise
in the home technics sector. Also markets in the
electrotechnical field grew. On the other hand,
demand in the professional electronics sector was
relatively weak. A specific problem in 2005 was the
price erosion, which was due to the keen competi-
tion, and this resulted in that our turnover growth
was rather small. The development of the Heden-
gren Group’s profit centres was somewhat non-
uniform; many of the profit centres did better than
the year before, but divergences from this trend
occurred too.

Hedengren Group’s turnover in 2005 was 90.3 mil-
lion euros, an improvement of 2.1% over the year
before. The financial period profit increased and
amounted to 754,000 euros. Self sufficiency ratio
was 41.5% and balance sheet sum total 48 million
euros.

The number of employees within the Group was
378 on an average.

In the electrotechnical sector, Oy Hedtec Ab suc-
ceeded in improving sales by 6%, the result being

clearly better than the year before. The lighting and
installation material profit centres managed espe-
cially well.

In the home technics sector, Oy Hedoy Ab increased
sales by 3.8% and the result was good. Among the
profit centres, direct sales was the most successful.

In the professional electronics sector, Oy Hedpro
Ab’s sales went down compared to the previous
year. During the year, we have invested strongly in
product development and new business activities
which considerably affected the result.

The Security profit centre was the most successful.

We anticipate that the demand for products in our
business lines will slightly increase in 2006 and we
have budgeted a turnover rise of 5%. By making
strong efforts to improve cost-effectiveness of the
operating chain and by developing distribution and
further develop the supply of products and service
we trust that we will achieve a better result next year.

Berndt Johansson
Chairman of the Board

Oy Hedengren Ab’s Board of Directors.
Seated from the left Kristina Wiedebaum, Risto Karimaa, Berndt Johansson (chairman) and Monica
Tallberg (secr.). Standing J6rg Robertz (President), Henrik Langhoff, Mats Rosqvist and Kenneth Lundell.



Income Statement (1000 EUR) Balance Sheet (1000 EUR)

2005 2004 2005 2004
Turnover 90 308 88 420 Assets 13 766 14 480
- Other operating income 249 894 Inventories 15 696 15 591
- Materials and services -65 028 -63 122 Financial assets 18 629 19190
- Personnel expenses -15 623 -15 880 Total assets 48 091 49 261
- Depreciation and value

adjustments -888 -999 Shareholders equity
- Other costs and expenses -8 045 -8 252 - Share capital 1036 1036
Operating profit 973 1061 - Other equity 18 618 18 872
Financial income and Provisions 4 581 501
expenses -74 -39 Liabilities
Profits before taxes 899 1022 - Long-term 5659 6 487
- Short-term 18 197 17 855
Income taxes -175 -377 Total liabilities 48 091 49 261
Minority share 30
Profit for the financial year 754 645
Personnel 378 382
Turnover by subsidiary Turnover growth
(MEUR)
45 % 23 % 1007 |92,8
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Hedtec - Electrotechnics

Events of the year

During the year our lighting unit participated in many significant projects. One
example is the KUMU, the new art museum in Estonia. The exhibition lighting
was implemented by ERCO products in co-operation with Hedengren Eesti.
An other outstanding project was the cruiser Freedom of the Seas, which will
be launched in the spring 2006, and is the biggest cruise liner in the world.
The cruiser is equipped with PEHA electric installation fittings and BEGA
armatures, which we represent.

Hedtec expanded its activities to include also sun protection systems. The
manufacturers Elero, Faber/Benthin and Stromma have already gained a
strong position on the Finnish market.

One of the deliveries by our installation materials department worth mention-
ing was the installation of Lovato DMK energy analyzers (270 pcs) in the
Kamppi shopping centre, by which the energy consumption of all shops in
the centre is measured.

The industrial department delivered hundreds of Frico Corinte air curtains for
various projects. One good example is the delivery to the shopping centre
Jumbo.




Hedpro — Professional Electronics

Hedengren’s security business expanded

During 2005 Hedengren'’s security business division grew strongly including
two new sectors, emergency lights and sales based on Internet. For Oy Nep-
tolux Ab Hedpro Security R&D developed a new generation of low current,
addressable, led-based emergency light luminaires with battery backup. The
first systems were launched in November in Finland and Norway.

In March Oy Neptosec Ab started to sell security components and equipment,
the target group being special shops in the security field. The activity is based
on Internet sales using Proweb platform. For small and medium-size custom-
ers Hedpro Security R&D unit developed the Tenor access control system,
which will become a significant system on the market.

Hedpro Security designed the fourth-generation HHL intruder alarm control
panels. Hedpro Security will apply for approval of these panels in the highest
Cenelec security rating, class 4.

Hedcom

AV, production and communication systems for use on land and at sea
The booming Finnish shipyard industry had a positive effect on Hedcom’s
sales as the company delivered numerous marine communication systems
and products to several ships presently under construction. Hedcom’s pro-
ject division was also kept busy with a wide range of equipment and systems
installations to theatres, auditoriums, schools and TV production studios
throughout the country.

The AV distribution business increased in sales value due to the introduction
of new brands to an already impressive portfolio resulting in the successful
launch of numerous new products into the market.

Hedoy — Home Technics

Entertainment electronics is strongly increasing

Sales of Hedoy’s entertainment electronics showed a growth of 17%, the total
market rise being 6%. Panel TV’s and digital boxes contributed most to the
upswing.

Once again Moccamaster set up a new record

Sales of Moccamaster coffee makers set up a new record again. The brand
is the superior market leader in Finland with a market share of close to 50%,
measured in value. This clearly proves that the Finnish people appreciate
good coffee.

New representation
An agreement was concluded with Glen Dimplex regarding import of vacuum
cleaners and heaters.

Hedi — Direct Sales

During the year sales of Lux vacuum cleaners and accessories went up by
15%. We concentrated on the training of our district sales managers in co-
operation with Norway and Sweden. By the end of the year we decided to
further develop the steam cleaner line and to introduce the new Aeroguard air
cleaner into the market in May 2006.
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